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A Catalyst for the Connected Society



Our Vision, Mission, and Commitment

Our Commitment

Our commitment is to 
work together with the 
leading hardware 
vendors and our 
customers - as a key 
contributor in the open 
source community - to 
develop and harden 
optimal software 
solutions for tomorrow’s 
connected society

Our Mission

We provide the network 
software platform and 
expert services our 
customers need to enable 
today’s and tomorrow’s 
connected society

Our Vision

Our software and expertise 
help you develop
amazing functions in a 
connected society



Our Business

Software Products for embedded applications focused 
on communication solutions

▶ Operating Systems

▶ Network Operating Systems for NFV

▶ On Device Management

▶ VNF Management

▶ Network Management

▶ Services Orchestration

▶ Proprietary and Open Source

▶ Network Intelligence – DPI

Maintenance, Support, and Product Services

▶ Related to our own product portfolio

▶ For Open Source based solutions 

▶ For integrated solutions incl. 3rd party 

Stand-alone System and Software Services

▶ Architecture, design, development, test

▶ In-house and or on-site projects

▶ Bridged Services



More than 3 billion people rely on Enea 
software every day, to connect a call or 
use their mobile phone to get online



Customers



Financials Q2 2017



Strong Operating Profit

▶ 20.9 percent operating margin satisfactory given our business transformation

▶ Strong performance by the Qosmos operations – better than expected operating margin expansion 

Q217      Q216     

Operating profit excl. non-recurring costs, MSEK 31.0 29.9

Operating profit, MSEK 22.5 28.8

Operating margin excl. non-recurring costs, % 20.9 24.1

Operating margin, % 15.2    23.2

Earnings per share, SEK 0.96 1.48



Q217 Q216

Revenue (MSEK)  148.5  124.1

Revenue growth (%) 20 3

Revenue growth (%) (currency adjusted) 17 4

FY16

Revenue (MSEK) 501.3

Revenue growth (%) 4

Revenue growth (%) (currency adjusted) 3

Record Revenue 

▶ Highest Q2 revenue since divestment of Nordic Consulting (2011)

▶ Record Q2 growth number



▶ Europe
Sales are from our offices in Sweden, Germany, Romania and 
France, and consist of Key Accounts, Worldwide Software Sales 
and Global Services. Revenue in Europe increased by 24 percent in 
the quarter year over year. The increase was mainly coming from 
Key Accounts, due to clearance of a previous delivery and the 
addition of Qosmos revenues from Key Accounts 

▶ Americas
Sales consist of Worldwide Software Sales and Global Services. 
Revenue increased by 16 percent in the quarter, year over year. 
The increase is due to high growth in Worldwide Software Sales, 
which more than doubled year over year, while Global Services 
had yet another weak quarter

▶ Asia
Sales consist of Worldwide Software Sales and, to a lesser 
proportion, Key Accounts. Revenue was unchanged in the quarter, 
year over year.

Revenue Split per Region 



Change in Q2 Revenue Mix 

▶ 69% revenue growth y-o-y in WW Software Sales

▶ Key Accounts increased by 22 percent, partly due to the acquisition of Qosmos and 
partly to a clearance of a previously completed delivery



▶ Operating System Solutions was the product group 
which accounted for the largest share of Enea's
sales with 48 percent of revenues during the 
quarter. Sales increased compared to the 
corresponding quarter previous year.

▶ Sales in Network Solutions increased significantly 
during the quarter with the acquisition of Qosmos. 
The group accounted for 30 percent of Enea's total 
sales during the quarter and has an increasing 
strategic importance for Enea.

▶ Enea's global service sales decreased compared 
with the same quarter last year, accounting for 21 
percent of Enea's total sales, due to another weak 
quarter in US service operations.

Improved Product Revenue Mix



Yet Another Weak Quarter in US Services

▶ Unfortunately, our US service sales continued to make 
negative progress, with year over year revenue down 
by more than 20 percent for the third quarter running 

▶ Continued strong development with double digit y-o-y 
growth in the European Global Services operation

▶ In total Global Services is down 21% over second 
quarter 2016

▶ Limited bottom-line impact from Global Services 



Financial Position

▶ Q217 cash flow from operations 38.1 (41.1) MSEK

▶ Q217 cash flow before change in working capital 
16.7 (30.9) MSEK

▶ Cash, cash equivalents and financial investments at 
the end of the quarter were 260.2 (196.6) MSEK

▶ Total interest-bearing liabilities at the end of the 
quarter amounted to MSEK 133.0 (0)

▶ Net cash position 22.8 MSEK (196.6) 
vs. -124.9 at year-end 2016

▶ The equity ratio is 55.5 (72.6) percent



Way Forward & Outlook



Long Term Ambition

We continue our efforts to build a bigger and 
stronger company, delivering an increasing 
value for customers, employees and 
shareholders.

Acquisitions that strengthens our market 
position and long-term earning capacity is an 
important part of this transition.



A Quickly
Expanding Portfolio

Network Monitoring

Cyber Security

NFV Platforms

Virtual Probes
Network Management Systems

On-Device Management Agents

3 new areas in the last 2 years



Enea in NFV
Network Monitoring

Cyber Security

Qosmos

ixEngine

▶ NFV Platforms

▶ NFV Labs

▶ NFV Services Enea
NFV

Enea demonstrating NFV at MWC Shanghai 2017



▶ April 25 Enea announced the first commercial 
deployment ready implementation of OPNFV for 
network operators, service providers, and 
telecom/network equipment manufacturers

▶ Enea NFV Core is hardened and deployment ready in a 
way that is not available in open source, saving months 
of work to get it up and running. 

▶ The platform is configured, enhanced and optimized to 
provide the performance and availability required in 
edge use cases. Already integrated, tested and 
validated, it removes complexity and risk from 
deployment projects.

Enea NFV Core – deployment ready multi-
architecture NFVI software platform for 
virtualization of the network edge



China Mobile Open NFV labs 
added four partners, Hand in 
hand to promote the development 
of NFV across 17 ICT partners

▶ April 26th, China Mobile announced with 
Mirantis, ARM, Cavium and Enea four 
China Mobile NFV labs, such as the third 
batch of partners signed MOU Open. 

▶ The four partners will continue to carry 
out the relevant tests in the China Mobile 
Open NFV Laboratory for multiple NFV 
typical scenarios and typical business 

testing.



Enea launches high performance, 
lightweight virtualization platform for 
Customer Premise Equipment (CPE)

▶ May 31, Enea announced Enea® NFV Access - a 
lightweight virtualization platform tailored for 
customer premise deployment at the network 
edge.

▶ NFV Access is a Linux-based software platform 
that allows operators to replace existing custom-
built CPEs with cheaper hardware and VNFs.

▶ Both NFV Core and NFV Access offer market-
leading performance and high availability 
combined with open source and open, 
standardized interfaces.



Qosmos is Complementing Enea in Many Areas 

Market

Business

Portfolio

Culture

 TEMs and NEPs are main customers today, similar dialogues with customers in the SDN/NFV domain

 Well established in the ARM & Intel ecosystem

 Together stronger coverage in community projects and industry consortiums

 Similar go-to-market models

 Concrete cases combining operating systems and DPI & integration of device/network-management and DPI

 Developing dialogue with operators/CSPs – componentization trend in our favor

 Highly complementary portfolios & complementing technology areas

 Crucial technology for next generation networks 

 Complementing fundamental building blocks in an emerging growth market

 Midsize SW companies with global footprint with focus on business & investing in R&D

 Similar internal organizations and ways of working

 Good cooperation already



Market Outlook 2017

Our objective for the full year 2017 is to 
achieve double-digit revenue growth, and 
improved operating profit compared to 
2016 before non-recurring costs. 

We expect the improvement of operating 
profits to occur in the second half-year 
2017.



For additional information on Enea, please visit www.enea.com

www.enea.com


