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Enea in Brief

million percent percent

Revenue EBIT margin R&D'
excl. non-recurring items

Enea is one of the world’s leading providers of software products for

telecommunication and cybersecurity. These products, which are created for Revenue (SEKm)

cloud-native platforms, support services across enterprise networks, mobile 1200 0945
systems (4G and 5@), as well as Wi-Fi networks. Over three billion people rely on 1000 8243 . 915.1
Enea’s technology every day when using their mobile phones or connecting to 800
the Internet. 600
400
Organization and Offering 200
Enea has development centers and sales offices in Europe, North America, and 0
2018 2019 2020

Asia. The company’s portfolio has the following product segments:

+ Cloud-native data management

+ Mobile video traffic management

« Connectivity management in Wi-Fi networks
+ Policy and access control

- Embedded traffic intelligence

EBIT and EBIT margin exc.
Non-recurring Items

- Virtualization platforms 30 2584 7%
« Cloud-native services for the loT 250 2215 ;x
+ Real-time operating systems 200 1925 25%
150 25%

Enea also has a global services organization developing software on assignment 24%
from customers in different sectors subject to stringent performance and 100 24%
reliability standards. Engineers in this part of Enea’s organization have executed 50 i:x
development projects for customers that work on solutions for medical devices, 0 22%
the aviation industry, and aerospace technology. 2018 2019 2020

EBIT == EBIT margin

(SEKm) (%)

Historically, data communication solutions have been Enea’s core business since
the company was founded over 50 years ago. Enea was the first company in the
Nordic region to connect to the Internet, and received the first email in Sweden.
The company also registered Sweden's first Internet domain, and at an early
stage, was the hub of all Internet traffic in Sweden.

Earnings per share (SEK)
Enea was one of the pioneers behind the emergence of the Internet and 10
mobile data communication, and continues to drive technological evolution by
delivering market-leading products and solutions.
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2018 2019 2020
HEADQUARTERS: STOCKHOLM, SWEDEN
NUMBER OF EMPLOYEES: 659
STOCK EXCHANGE: NASDAQ STOCKHOLM
Total R&D expense (expenditure

and capitalised expenses) relative to
revenue.
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AWORD FROM THE CEO

An Eventful Year

Enea is challenging its competitors, and growing as

a vendor of software in telecom and cybersecurity.
We're standing strong with a future that looks exciting,
despite the short-term uncertainties.

Rapidly Changing Market

The Corona pandemic left deep scars on society and economies ~ Communication systems with high capacity, reliability and

in 2020. The crisis exposed vulnerabilities, radically reshaping performance are essential to this progress, and traffic in most
the conditions facing people and businesses worldwide. But telecom networks surged in the year. Many of the new user
simultaneously, the effects of the pandemic accentuated trends ~ behaviors and traffic patterns will remain when the world

in the telecom sector, increasing the usage of new technology. ~ gets back to normal after the pandemic. One downside of
Nowadays, many people work and study remotely, do their digitalization is that security threats and IT attacks against
shopping online, while video meetings have become a natural the authorities and businesses have increased. This will

part of our everyday lives, and digital tools are being used for also probably continue, demanding even more advanced
critical social functions. cybersecurity solutions.
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New Customers and Strategic Contracts

We're well positioned to deal with the short-term uncertainty,
and benefit from the above trends. Most of our business was
stable in 2020, largely thanks to a high share of repeat revenue
and broad customer base. Eight of the world’s ten largest tele-
com operators use our solutions, and we are seeing opportuni-
ties to offer more products in our portfolio to them and other
existing customers.

Parts of our sales were negatively impacted by the pandemic,
due to delayed customer projects and investments being
pushed into the future. Early in the year, we took action to
streamline our organization and adapt our cost structure to the
altered sales volumes.

Overall, we succeeded in reporting sustained high cash flow,
and beat our target of an EBIT margin of over 20 percent.

“The market for data
management in 5G,
virtualization and advanced
cybersecurity is on the verge
of an exciting phase, where
we’ll be able to challenge
established competitors and
win market shares.”

The increasing demand for reliable communication systems
means that our role as a global vendor of software for telecom
and cybersecurity is more important and exciting than ever.
Customers, users and subscribers worldwide depend on our
systems, and our evolution towards software-based networks
and cloud technology means that we can grow in size and signi-
ficance. | am delighted that in the year, we signed multi-year 5G
contracts with major North American and European customers.
This will generate substantial revenue over the coming years,
and be key customer references on the market.

Flexible Colleagues and New Working Methods
Enea’s staff and managers are experienced users of digital tools
for communication and product development. So our transition
to remote working went very quickly and smoothly, without any
notable impact on the efficiency or quality of what we deliver.
One big challenge has been finding new ways of working on
sales, and new solutions, as well as installations and upgrades
of existing products. We developed new methodologies and
cloud tools for this purpose. This reorientation and automation
is something we and our customers will both benefit from
because it means shorter lead times, less manual work and
reduced travel.

A WORD FROM THE CEO

Aptilo Expands Our Offering and Customer Base
Our acquisition of Aptilo was completed on October 1, and its
integration, which means Aptilo becoming an independent
business unit, went very smoothly. Aptilo is a leader with a large
worldwide customer base in public Wi-Fi network connectivity
management. The same technology is also used in the Internet
of Things, which is an attractive growth market. As in previous
acquisitions, we're prioritizing customer focus and continuity
for our people, while looking for new sales opportunities, and
progressively implementing processes and tools to realize
synergies and economies of scale.

Future Prospects

The market for data management in 5G, virtualization and
advanced cybersecurity is on the verge of an exciting phase,
where we'll be able to challenge established competitors and
win market shares with innovative products and new business
models. Overall, our ambition is to expand revenues robustly
through the coming years, with an EBIT margin of over 20
percent, through organic growth in network solutions, and
complementary strategic acquisitions that consolidate our
market position. This ambition means we'll pass revenue of
SEK 1.5 billion for the full year 2023.

But because of the Corona pandemic, uncertainty in the short
and medium term is substantial. Its consequences will probably
include continued delays to customer projects and other
negative effects on our business, which do risk affecting our
earnings through coming quarters. Despite these uncertainties,
our target for 2021 is to generate revenue growth on the
previous year, with an EBIT margin of over 20 percent.

Summary

We can look back on a year of major change and adjustment
for most people. Despite these challenges, we kept delivering
world-leading products, won new strategic contracts and
completed acquisitions.

We also achieved financial results, with a strong cash flow

and healthy EBIT margin. We've never seen more growth
opportunities, and the demand for 5G is increasing. Our future
has never been as exciting as it is now.

Finally, I'd like to thank our shareholders and customers for their
fantastic collaboration, and all my colleagues for their great
efforts during an eventful year. I'm looking forward to taking
Enea into new technology segments and markets with you, and
making profitable and sustainable progress.

Jan Haglund
President and CEO
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BUSINESS CONCEPT AND STRATEGY
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Focusing on
Telecommunication and

Cybersecurity

Enea’s business concept is to develop and sell
software that enables and protects digital
communication on various types of network. Its
product portfolio consists of individual software
components and complete applications, sold
directly to system vendors and network operators.
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Growth Strategy

Enea’s growth is currently driven by its Network Solutions
product group, whose revenue has more than tripled in the past
three years. This segment is evolving rapidly, with technology
trends and altered market dynamics creating new business
opportunities.

Technological advances in cloud solutions and 5G mobile
networks, for example, are creating new market conditions.
Traditional closed solutions, often dominated by a single ven-
dor, are being increasingly displaced by open systems, where
multiple providers contribute specialist components.

Enea already possesses an established business operation with
a stable revenue base from components including traffic intelli-
gence, operating system platforms and mobile traffic manage-
ment in 4G mobile systems (LTE). This is enabling initiatives in
new segments, and in recent years, Enea has made substantial
investments in the form of product development and comple-
mentary acquisitions.

Distributed network
components

Connected
devices

- —)

Radio network

BUSINESS CONCEPT AND STRATEGY

Areas of Investment

Being selective and focusing on market segments offering good
profitability and growth potential is an important part of Enea’s
strategy. Enea is not trying to become a full-range provider of
complete networks. Instead, it targets investments on those
specific network functions where it has most potential to be a
challenger, and ultimately, a market leader.

Its areas of investment include core networks for 5G and the IoT,
where acquisitions in recent years have brought core compe-
tence, products and customer relationships in traffic, data and
service management. Traffic intelligence products are another
area of investment, enabling the capture and analysis of en-
crypted traffic in data networks, playing a key role in segments
including cybersecurity systems. Another area is platforms for
the network edge, where applications for connecting SD-WANs
are an expansive market segment. In turn, such platforms can
be considered the natural evolution of Enea’s product portfolio
in embedded operating systems.

Internet and

Core network .
cloud services

Enea focuses on a carefully selected cluster of selected key segments, where it pursues leadership.

ANNUAL REPORT 2020 | ENEA
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BUSINESS CONCEPT AND STRATEGY

8

Business and Sales Models
Enea’s product portfolio addresses various market segments,
sold direct and indirect to end-customers.

Historically, most sales have been to system vendors, preferably
large players that build complete mobile telecommunication so-
lutions and networks. In these cases, the end-customer is usually
a mobile operator, and for Enea, this is either a matter of indirect
sales, serving as subcontractor to a system vendor, or a type of
channel sale, with sales via a partner.

In tandem with indirect sales, in recent years, Enea has also
accumulated growing direct sales to telecom operators. With

its broad network solutions product portfolio and global sales
organization, Enea now has more capability to sell direct to
operators. This is largely a result of the successful acquisitions of
recent years, and in the past year, Enea has announced seve-

ral major contracts based on direct sales to leading telecom
operators.

Acquisition Strategy

Primarily, Enea’s growth is organic, in the Network Solutions
segment. Meanwhile, complementary acquisitions are another
important route for the company to increase its growth rate,
and over the past five years, Enea has successfully acquired and
integrated four large companies. These acquisitions have enab-
led Enea to create all-new business opportunities in the expansi-
ve Network Solutions segment. The most recent example is
Aptilo, an acquisition announced at the beginning of the fourth
quarter 2020, bringing Enea new connectivity management
solutions in Wi-Fi networks.

Looking ahead, Enea still views complementary acquisitions as
an important way to accelerate its growth. With its strong finan-
cial position, the company has good potential to finance more
acquisitions, and it screens potential acquisition candidates con-
tinuously, mainly in the focus segments of 5G and cybersecurity.

Product Portfolio and Sales Models

APPLICATIONS

»
>

\

<«

COMPONENTS
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Telecom
operators

Enterprise
customers




Enea focuses on a cluster

of carefully selected core
segments, where it strives
for leadership. The company
is investing in organic
growth based on global
technology trends, while
retaining its profitability and
financial strength to enable

complementary acquisitions.

BUSINESS CONCEPT AND STRATEGY
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MARKET

Shorter Response Times,
Higher Data Volumes, and
More Connected Devices

There is growing interest in 5G, the next

generation of mobile systems. The rollout of this
type of network will accelerate over the coming
years, enabling new applications and driving
development on the Internet of Things. This implies
greater demand for secure and reliable systems to

manage traffic and data.

Global Trends

Enea continuously monitors external factors and global
technology trends (see illustration on next page) to adapt

its strategy and business operations, which is imperative to
ensure the company’s growth and success. Virtualization and
cloud-native solutions represent one of the main global trends.
Software is becoming increasingly independent of equipment,
offering competitive advantages to independent and pure-play
software providers like Enea.

This trend also means that software is becoming more
frequently divided into well-defined and interchangeable
components and function blocks - another advantage for
specialized companies aiming for market leadership in selected
segments. The whole telecom industry is now discussing 5G,
the fifth generation of mobile networks. This standard brings
an all-new architecture for core networks, with well-defined

function blocks, which are natively designed for cloud solutions.

This creates opportunities for Enea to assume leadership in key
segments like data management and the loT.

Increasing volumes of data traffic and a complex mix of

cyber threats are accentuating the demand for cybersecurity.
Advanced technology and specialized products are necessary
to classify network traffic and prevent breaches, sabotage and
theft of intellectual property. Enea’s software in this segment
is a market-leading product and an integrated part of the
solutions offered by many security vendors.

10 ENEA| ANNUAL REPORT 2020

New and superior Wi-Fi 6 technology makes Wi-Fi a cost-
efficient complement for operators to build indoor coverage.
The Aptilo business area is already a world leader in secure user
connection and authentication on Wi-Fi networks.

The usage of open source is another trend, and the first

choice for many system developers. Enea uses open source in
some form in most of its products. This has enabled the rapid
development of its product portfolio in the Network Solutions
segment. At the same time, the usage of open source has clearly
reduced the demand for Enea’s proprietary real-time operating
system products.

Software as a Service (Saa$) is enjoying growing market
acceptance, as are solutions based on artificial intelligence.
Enea has already launched offerings where these new business
models and technologies are important components.

Managing Mobile Video Traffic

Video is the fastest growing type of traffic in mobile networks,
and operators need to be able to manage and optimize en-
crypted video traffic. Research conducted by Ericsson (Mobility
Report 2020), video currently represents 66 percent of mobile
traffic, a share forecast to increase to 77 percent by 2026. To re-
tain subscriber loyalty, while simultaneously limiting investment
in infrastructure, operators have to optimize video traffic and
ensure a good user experience without delays and distortion
effects. They will also need to consider implementing new bu-
siness models centered on video traffic to boost their revenue
and maintain profitability.
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MARKET
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The Internet of Things - loT

Research by IDC forecasts 41.6 billion devices connected to the
Internet of Things by 2025. This means that many enterprise
customers will want to manage their connected devices with
retained security across programmable, and often multinational,
networks.

Cloud-Native Data Management

The rollout of 5G will enable new types of solution where the
actual application software and associated data are managed
separately. This implies completely new requirements on data
management systems for 5G services and the Internet of Things.
High availability, reliability, as well as extremely short response
times, are fundamental criteria for various types of real-time
functionality. Scalability and flexibility are two other key aspects
and cloud-native systems will be part of the solution in these
cases.
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Core Networks for 5G

The critical functions of well-designed 5G networks are not
only on the radio network side, but also in the core network.
This includes policy and access control. By planning for various
scenarios, operators can define rules that automatically manage
high traffic load and prioritize traffic that cannot be delayed, for
example. Access control is a related function that verifies user
subscriptions and opens access to services.

Cybersecurity

Different types of traffic can be classified and measured using
a technology called Deep Packet Inspection, enabling traffic
optimization and a good user experience. This technology is
also the foundation of cybersecurity solutions, and can prevent
unauthorized access, while facilitating the identification of
malicious traffic. Traffic intelligence is embedded into solutions
for telecom and enterprise networks such as components in
firewalls and various cybersecurity services.
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MARKET

Virtualization Summary

For several years, telecom operators have been virtualizing core  The market for telecommunication and cybersecurity is continu-
network functionality. There is a wealth of advantages - more ing to evolve rapidly, due to the innovation of technology and
flexible solutions, better utilization of available resources and business models. Enea is well positioned to exploit the business
a wider selection of software providers. At the same time, new opportunities created by this progress, and maintains business
cloud-native technology has created new requirements on relationships and active dialogue with most of the customers
skills, working methods, operation and maintenance systems driving this market forward. Enea is also one of very few provi-
and business relationships. This process has now reached the ders capable of offering solutions for both 5G and Wi-Fi.

network edge, where similar concepts can offer many benefits.
Enea was one of the first suppliers to offer SD-WAN solutions
that can replace traditional enterprise networks, cutting costs
for a raft of operations.
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PRODUCT AND SERVICES

Enea - A Software Company

Enea delivers products and solutions for telecom and
enterprise networks, and provides product-related
services such as training, integration, and technical
support. The company also offers operating systems
for various types of application, and develops specific

software on assignment from customers.

Market Segments
Enea’s product and service portfolio can be divided into three
product groups:

» Network Solutions - software to manage user experiences
and optimize data management, cybersecurity, database
communication as well as platforms for network function
virtualization (NFV).

» Operating Systems - software that serves as the link between
computer equipment and the applications that customers use.

« Software Development Services - software development on
assignment from customers.

The product portfolio for the Network Solutions market segment
was supplemented at year-end when Enea acquired Aptilo
Networks, a company focused on connectivity management
services for Wi-Fi networks and cloud-native services on the
Internet of Things.

Software Development Services

In its Software Development Services market segment, Enea
helps customers in different sectors around the world to execute
complex development projects. This is often software for high-
technology solutions, with demanding reliability and availability
standards. Clients are in sectors including medical devices and
aerospace technology, as well as the aviation industry.

14 ENEA| ANNUAL REPORT 2020

Enea’s engineers and project managers have extensive
experience of software development, and take overall
responsibility for everything from design and coding to project
management, quality assurance, and training.

Enea’s market-leading
products are enabled for
cloud-native solutions
that satisfy the telecom
and IT sectors’ challenging
reliability and security
standards.

Acquisitions

In 2020, Enea acquired Aptilo Networks, a world leader in
connectivity management for Wi-Fi networks, which provides
innovative cloud-native services for devices connected to the
loT. The company has delivered software and services to over
one hundred network operators worldwide, who in turn serve
tens of thousands of enterprise customers, hundreds of millions
of users, and even more connected devices.



Enea’s main products and services

Network Solutions

In the Network Solutions market segment, Enea delivers products for cloud-native solutions that satisfy the telecom and IT sectors’
stringent reliability and security standards. This part of Enea’s portfolio includes the following products and solutions:

P>

Enea Access Manager
A product enabling mobile operators to authenticate user
subscriptions and control access to services based on subscriber
permissions.

OQ

Enea Policy Manager
A product enabling mobile operators to automatically control
the usage of network resources, thus enhancing the user
experience of different services.

001100101

Enea Unified Data Manager
A product enabling mobile operators to manage data related to
subscriptions and services for any underlying database.

—
o

Enea Aptilo Service Management Platform
A connectivity management platform for Wi-Fi networks, which
also enables enhanced indoor coverage of 4G and 5G services.

Q

Enea Qosmos ixEngine
A product enabling the classification of data traffic in telecom
or enterprise networks, improving
cybersecurity and simplifying network planning.

W

Enea NFV Access
An NFV platform distributed to the edges of various networks,
for example in software-defined wide area networks (SD-WANSs).

=

Enea Encrypted Video Manager
A product enabling mobile operators to optimize video and
data traffic for a superior user experience and cost-effective
network solutions.

Enea Stratum Network Data Layer
A product enabling mobile operators to build databases that
store information related to subscriptions and services securely.

&)

Enea Aptilo lIoT Connectivity Control Service
A cloud-native service enabling mobile operators to create
secure, flexible and innovative services for the IoT.

/

Enea Qosmos Probe
A product that builds on Enea Qosmos ixEngine, providing simi-
lar functionality, but delivered in the form of a software probe
for customers that want to simplify the integration process.

Operating Systems

il

Enea OSE
A real-time operating system
that supports the communication interface
between applications, primarily optimizing
processor capacity and usage.

Software Development Services

Software development services for complex
development projects, spanning everything from
design and coding to project management, quality
assurance and training.



EMPLOYEES

Enea’s Employees

It is important for Enea that all staff feel a sense
of community and contribute to the company’s
success. The single most important factors to

achieve the company’s ambitious goals are the

skills and capabilities of its employees.

Core Values

Enea’s corporate culture and ways of working are permeated

by five shared core values, which have been formulated in
dialogue with employees in a series of workshops at Enea’s local
companies. These core values form a platform for how all staff
conduct themselves in work situations, towards customers and
colleagues, making Enea a successful and attractive employer.
Enea should operate with agility and adapt its business to new
market trends, while encouraging innovation to exploit new
business opportunities.

Customer focus is a key element for the company, which always
puts the needs and requirements of customers first. Enea’s staff
satisfy customer expectations by demonstrating accountability,
which ultimately, means greater customer satisfaction.

All our work should also be permeated by teamwork. This
means that all employees help each other face challenges and
share positive feedback and successes.
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Committed People

Enea aspires to be an attractive employer with highly commit-
ted people. In line with this, the company works actively on indi-
vidual competence development, promoting a healthy working
environment and a good work-life balance. These initiatives are
based on the understanding that colleagues who are happy and
feel well also perform better.

Enea is a company with headquarters in Sweden, an inter-
national business and global presence. It currently has 659
employees, the large majority being technology graduates. It
is critical that the company is at the leading edge of research
and development. To utilize local skills, a number of develop-
ment centers have been established in Europe and Asia (India),
and Enea’s global presence also facilitates recruitment. Enea’s
largest center is in Romania, where the Software Development
Services business operates, and where part of the organization
also works on developing Enea’s proprietary products.



A Learning Organization

The business environment and market segments like tele-
communication and cybersecurity are evolving at an accele-
rating rate. This is why it is important for Enea to give current
and future employees the opportunity to develop new skills.
Primarily, this is achieved by means of continuous learning

at work, and requires high commitment and the capability to
adapt to working methods to change. Enea currently consists
of four business units, all of which have professionals with
unique specialist skills in each market segment. This means that
collaboration and exchange of best practice across organizatio-
nal borders also represent an opportunity to develop new skills.
Enea’s employees have individual development plans based on
the company’s needs, and their individual interests.

Diversity in an International Environment
Diversity is an essential factor for Enea to enable the creativity
and innovative capability necessary to remain a successful com-
pany, and widen its perspective on the challenges the company
faces. Given that Enea is a global corporation, it is important
that the organization reflects the customer’s organization, and
that employees possess knowledge of local markets, as well as
an understanding of different cultures.

Enea aspires to achieve a more even gender division, and has
an objective to hire more women, as the majority of employees
are currently men (77 percent). Accordingly, Enea is working
actively to create an attractive workplace for both genders, and
is facilitating this recruitment process.

Core Values

EMPLOYEES

Leadership

Good and effective leaders are characterized by trust in their
own leadership and the skills of the employees. Good leadership
is also about understanding people and why they act differently
in similar situations.

Enea uses various initiatives to give its staff and managers an
opportunity to evaluate their efforts and gain valuable insights.
For example, many managers received “360 Feedback” during
the year, and there is also a well-functioning process for staff
appraisal interviews.

Diversity is an essential
factor for Enea’s
creativity and innovative
capability.

Other 5%
UK11%

Sweden 10%

Croatia 13%
France 9%

Us 8% India 9%

Romania 35%

Customer Focus — we spend time on understanding customer requirements, to ensure mutual success

Accountability — we honor commitments and deliver on promises, to customers and to each other
Innovation — we promote trying new concepts, business models and ways of working

Agility — we move quickly, adapt to change and embrace new opportunities

Teamwork — we compete and win as one team and one company, not as individuals

ANNUAL REPORT 2020 | ENEA
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THE SHARE AND SHAREHOLDERS

Shareholder Information

Enea AB had its initial public offering in 1989 and
has been quoted on Nasdaq Stockholm Mid Cap

(ENEA) since July 1, 2007.

Share Price Performance

In the year, Enea’s share price varied between a low of SEK
105.50 on March 23, and a high of SEK 209.50 on October 10.
The closing price at year-end was SEK 189.60, which means
that Enea’s share price increased by 4.8 percent in the year.
This can be compared to the OMX Stockholm All-Share Gross
Index (OMXSGI) and OMX Stockholm Technology Gross Index
(SX9000Gl), which rose by 14.6 and 59.2 percent respectively in
the same period.

Trading Volume

A total of approximately 7.9 million shares were traded in the
year, with total value of SEK 1,255 (330) million, equating to an
average of 31,278 (15,047) shares per trading day.

Ownership

Enea had 8,649 shareholders as of December 31 (8,265). On this
date, the largest shareholders were Per Lindberg (direct and via
endowment insurance) and Robur’s Smabolagsfond (small cap
fund). The ten largest shareholders held 65.8 (60.1) percent of
the capital and votes, and foreign shareholdings were 20.3 (17.9)
percent.

Source: Euroclear

Number of Shares

There were 21,615,231 Enea shares as of December 31. At the
same date, Enea AB held 86,688 treasury shares, or 0.4 percent
of all shares. Each share has a quotient value of SEK 1.13 and
carries one vote at the AGM. The provisions of the Articles of
Association mean that there is no limitation to transfer-ability or
each shareholder’s voting rights at shareholders’ meetings.

Capital Structure

In a company of Enea’s nature, where the development and
sale of software is a significant part of operations, maintaining
a strong financial position is important. For Enea to also
continue growing through acquisitions, the company may be
net leveraged over time. The Board of Directors continuously
monitors the company’s long-term financing need.

Dividend Policy

Enea’s long-term dividend policy is to transfer at least 30
percent of profit after tax to shareholders. However, the financial
position, cash flow, acquisition opportunities and future
prospects should also be considered. Given the acquisition
opportunities and future prospects Enea’s Board of Directors
foresees for the coming years, no dividend is being proposed for
2020.
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Authorization - Purchase of Treasury Shares

The AGM 2020 resolved to authorize the Board of Directors

to decide on the purchase and transfer of treasury shares.

The purchase of treasury shares is only permitted via

Nasdaq Stockholm, or in a takeover bid to all the company’s
shareholders. The maximum permitted purchase is such that
the holding of treasury shares at no time exceeds 10 percent
of all the shares of the company. Transfer of treasury shares is
also permitted by means other than via the stock exchange,
including the right of transfer waiving shareholders’ preferential
rights, and with payment by means other than cash.

A maximum of 10 percent of the total number of the shares

of the company may be transferred. The above authorization
may be utilized on one or more occasions and by no later than
the AGM 2021.The purchase of shares on the stock exchanges
only permitted within the price range quoted on the stock
exchange on each occasion. Transfer coincident with business
combinations is permitted at the market value determined by
the Board of Directors.

The purpose of the purchase and transfer of treasury shares

is to continuously adapt the company’s capital structure to its
capital requirements, to enable full or part-funding of business
combinations, and to ensure available shares in approved Share
Savings Programs.

New Share Issue

The AGM 2020 authorized the Board to decide on new share
issues on one or more occasions in the period until the AGM
2021, to finance continued growth and expansion, e.g. in
connection with company acquisitions.

This authorization meant that the Board is authorized to issue
shares corresponding to a maximum of 1,965,023 shares, i.e. a
maximum of 10 percent of the number of outstanding shares as
of the date of notice to the AGM 2020.

The share issue may take place with or without waiving
shareholders’ preferential rights. The share price of the new issue
should be on market terms. Payment for new shares shall be
made in cash, via offset or contribution in kind or other terms
stated in chap. 13 § 5. 1 point 6 of the Swedish Companies Act,
and that the Board may otherwise determine the terms and
conditions of the new share issue.

For more information, see www.enea.com

Investor Relations

Enea’s IR work features transparency, as well as relevant and
accurate information. The company provides this information in
the form of press releases, Interim Reports and Annual Reports,
and on Enea’s website. Stakeholders can subscribe to press
releases and financial reports via e-mail.



THE SHARE AND SHAREHOLDERS

The Share 2020 Dividend per Share, SEK
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Division by Size of Shareholding,
Share-related Key Figures, SEK 31 December 2020
Net asset value per share 69.09 69.54 50.99 39.3
Earnings per share 6.63 8.47 733 4.73 5.95 1-500 7,502 775,794 36
Earnings per share after full dilution 6.63 8.47 733 4.73 5.95 501-1,000 494 381,923 18
Cash flow from operating activities per share 1143 12.24 8.72 6.63 8.06 1,001-5,000 482 1,075,070 5.0
Dividend per share* 0 0 0 0 2 5,001-10,000 60 420,596 20
. 10,001-15,000 27 333,455 15
*Board of Directors’ proposal to the AGM 2021
15,001-20,000 18 311,264 14
20,001- 66 18,317,129 84.7
Legal Entities and Physical Persons, Based Total 8,649 | 21,615,231 1000

on Holdings, No. of Shares

Ten Largest Shareholders, by Ownership Group,
31 December 2020

Legal entities 62%

Per Lindberg 5,111,810 23.7

Physical persons 38% Forsakringsaktiebolaget, Avanza Pension’ 2,454,977 1.4
Swedbank Robur Fonder 2,039,261 9.4

Handelsbanken fonder 1,547,828 7.2

JP Morgan Bank Luxembourg S.A. 1,059,146 4.9

TIN NY Teknik 592,145 2.7

HSBC Bank, PLCW8IMY 527,367 24

Swedish and Foreign Ownership, Based on Hol- Skandia Fonder 322934 15
dings, No. of Shares Sijoiyusrahasto Aktia Nordic MIC 305,000 14
BNY Mellon SA/NV (former BNY) W8IMY 263,259 1.2

Swedish ownership 79.7% Total, ten largest shareholders 14,233,727 65.8

Enea AB 86,688 0.0

Other shareholders 7,304,816 34.2

Total 21,615,231 100.0

Foreign ownership 20.3%

! Per Lindberg’s endowment insurance is 2,264,858 shares of this holding.

The Share, 2016-2020 Ownership by Domicile
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Directors’ Report

The Board of Directors and Chief Executive Officer

of Enea AB (publ), corp. ID no. 556209-7146, with
registered office in Stockholm, Sweden, hereby present
the accounts for the financial year January 1- December
31, 2020 for the parent company and the group.

Enea is a global provider of software for telecommunication and
cybersecurity. The company offers products in the following
segments:

+ Cloud-native data management

- Mobile video traffic management

- Connectivity management in Wi-Fi networks
« Policy and access control

« Embedded traffic intelligence

- Virtualization platforms

- Cloud-native services for the loT

+ Real-time operating systems

Software Development Services is part of this offering, and
means that Enea also develops software on assignment from
customers. Network operators, system vendors and system
integrators use Enea’s products to create attractive and user-
friendly solutions and services. Today, over 3 billion people
use these solutions and services to communicate using mobile
phones and the Internet. Enea is also a leading provider of
software for products used in sectors with extreme availability
and performance standards.
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Revenue

Enea’s revenue for 2020 was SEK 929.1 (1,012.0) million. Net
sales decreased by 8 (21) percent to SEK915.1 (994.5) million,
with the reduction mainly related to the effects of the Corona
pandemic, such as delayed customer projects and deferred
investments. Including adjustments for changed exchange
rates, revenue was down by 7 (16) percent.

Revenue in the Network Solutions product group was SEK 603.9
(596.8) million, and increased by 1 (43) percent, mainly because
of the October 1 acquisition of Aptilo, a Wi-Fi policy & access
control operation. Revenue in the Operating Systems product
group was SEK 176.6 (251.9) million, and decreased by 30 (4)
percent. This is a consequence of Key Accounts in this market
segment increasingly employing open source solutions for
product launches. Sales in the Software Development Services
product group decreased by 8 (0) percent to SEK 134.5 (145.8)
million. The decrease in this product group is mainly because of
lower revenue from customers operating in sectors negatively
impacted by the Corona pandemic.



Profit/loss

Enea’s EBIT excluding non-recurring items was SEK 221.5

(258.4) million, equivalent to an EBIT margin excluding non-
recurring items of 24.2 (26.0) percent. EBIT was SEK 188.6 (254.7)
million, equivalent to an EBIT margin of 20.6 (25.6). Earnings
were negatively impacted by lower sales, and positively by
rationalization measures. Currency effects on the group's
earnings were SEK -3 (6.0) million. Gross margin for the full year
was 69.5 (74.2) percent. The financial net for the full year was
SEK -24.5 (-51.7) million. Profit after tax was SEK 142.3 (169.7)
million for the full year.

Earnings per share were SEK 6.63 (8.47) for the full year. Without
restating for holdings of treasury shares, and based on the total
number of shares at year-end, earnings per share were SEK 6.63
(8.47).

Cash Flow and Financial Position

Cash flow from operating activities was SEK 274.2 (245.2)
million and total cash flow was SEK 61.6 (71.2) million. Cash
flow was negatively impacted by lower EBIT, and positively

by a marginal change in working capital, and lower financial
net, the latter mainly because of very low financing costs due
to the redemption of a bond loan in October 2019. Cash flow
from changes in working capital varies between quarters,
depending on factors including the timing of revenue receipts
from major licensing deals. Cash and cash equivalents and
financial investments were SEK 195.0 (146.1) million at year-
end. At the same date, total interest-bearing liabilities were SEK
433.9 (362.1) million, divided between SEK 142.2 (99.1) million of
current interest-bearing liabilities and SEK 291.7 (263.0) million
of non-current interest-bearing liabilities.

In tandem with the acquisition of Aptilo on October 1, Enea
arranged a new SEK 130 million bank loan. Total assets at
year-end were SEK 2,334.0 (2,213.8) million, when net debt was
SEK 238.8 (215.9) million. Enea has retained a strong financial
position with an equity ratio of 63.7 (66.9) percent.
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Investments, Depreciation and Amortization

The group’s investments were SEK 280.6 (279.0) million for the
full year. Depreciation and amortization for the full year was
SEK 107.6 (86.1) million, with the increase mainly relating to

the aforementioned acquisition of Aptilo. SEK 112.9 million of
product development expenses were capitalized in the year,
and amortization of capitalized development expenses was SEK
47.5 (30.0) million.

Research and Development

Enea conducts research and development to secure its
positioning as a leading technological innovator. Expenditure
for research and development before capitalization increased
by 3 percent to SEK 253.4 (246.7) million, or 27.7 (24.8) percent
of revenue. This increase mainly relates to the acquisition of
Aptilo.

Parent Company

The parent company’s operations mainly focus on central
functions and administration in terms of business control,
accounting, finance, IT, and administration. The parent
company'’s revenue for the full year was SEK 43.3 (77.6) million,
and the profit before appropriations and tax was SEK 37.7
(-1.3) million. The parent company'’s financial net was SEK 1.6
(-1.3) million, and its cash and cash equivalents and financial
investments at year-end were SEK 0.0 (1.7) million. The parent
company’s investments were SEK 0.0 (0.5) million. The parent
company had 15 (13) employees at year-end. The parent
company does not conduct any operating activities, and its risks
primarily relate to the operations of subsidiaries.

Acquisitions

Enea executed the acquisition of Aptilo, headquartered in
Stockholm, on October 1. Aptilo is a leader in policy & access
control in Wi-Fi and the loT. This acquisition means Enea
expanding its offering and addressable market, and securing
a position higher up the value chain, with more influence over
relationships with end-customers.
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Enea has integrated the acquisition into the Network Solutions
product group. The acquired operation reported revenue of SEK
21.6 million and EBIT of SEK 3.8 million for the period October-
December. The purchase consideration was based on an EV of
150 million, and was financed via a SEK 130 million bank loan
and cash. The goodwill item is tax deductible, and relates to
expected profitability, complementing the product portfolio
and anticipated synergy effects. Acquisition related expenditure
for 2020 was SEK 4.2 million, recognized in comprehensive
income as consulting expenses.

Guidelines for Remuneration of Senior
Executives

The guidelines for remuneration of senior executives are stated
in note 4. No significant amendments are being proposed at
the AGM 2020. A Remuneration Report is being prepared and
will be presented at the AGM. It states how the guidelines were
applied in 2020. There were no departures from the guidelines,
or from the decision-making process that should be applied for
setting remuneration according to the guidelines.

Other Significant Events

The Corona pandemic (Covid-19 virus) has had some impact
on Enea’s customers, with certain investment decisions and
upgrades being deferred. There is also a greater need for
communication, creating underlying demand for telecom and
enterprise network services and capacity. The main impact on
Enea’s operating activities has related to limitations to working
at offices, and a significant reduction in travel to customers

and trade events. However, most of Enea’s development and
deliveries can be conducted remotely, because our products are
software. No have there been any significant events since the
end of the financial year until publication of this Annual Report.

Sustainability Report
A Sustainability Report has been prepared (see pages 24-25)
and has been reviewed by the company’s Auditors.

Dividend Policy

Enea’s ambition is to build a larger and stronger company
that provides increasing value for customers, employees and
shareholders. Acquisitions that consolidate the company’s
market positioning and long-term earnings capacity, and
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continued investments in its product portfolio are important
parts of this endeavor.

To enable, and be well prepared for, this type of acquisition,
Enea needs a strong and flexible capital structure. On occasion,
this may mean the company is net leveraged. Accordingly, the
Board of Directors should consider the company’s long-term
investment requirement, but also its financial position, when
considering dividends. Enea’s long-term dividend policy is to
transfer at least 30 percent of profit after tax to shareholders.
However, this should consider the company’s financial position,
cash flow, acquisition opportunities and future prospects.
Given the acquisition opportunities and future prospects Enea’s
Board of Directors foresees for the coming years, no dividend is
being proposed for 2020.

Proposed Appropriation of Profits
The following funds are at the disposal of the parent company,
SEK:

Share premium reserve 562,748,745
Retained earnings 265,205,260
Profit/loss for the year -657,819
Total 827,296,186

The Board of Directors proposes that these funds are appropria-
ted so that SEK 827,296,186 is carried forward.




Business Highlights

SELIIETY
Publication of Annual Statement for
2019.

February
Launch of cloud-native Unified Data
Manager for 4G/5G.

Launch of new smart tools to identify
encrypted traffic.

Launch of development and test packa-
ge for SD-WAN solutions based on uCPE.

\ET{d)]

Adaptation to remote working for most
of the company’s employees because of
the Corona pandemic.

Publication of research indicating that
one-third of mobile operators will be
launching 5G within two years.

Partnership with Ampere Computing
for developing an Arm®-native uCPE
platform.

Issue of unlimited voice over Wi-Fi
licenses to help operators manage
increased traffic volumes caused by
remote working during the pandemic.

Program of measures to achieve
more efficient structure with fewer
development centers and lower costs
finalized.

April

USD 15-20 million contract for cloud-na-
tive 5G data management with North
American customer.

USD 1.3 million traffic management con-
tract with Middle Eastern customer.

May
AGM in Stockholm.

Zain implements Enea’s complete traffic
management solution in Kuwait.

Research on the impact of traffic pat-
terns from the new Disney+ streaming
service published.

Partn