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Numbers for 2015

REVENUE

481.5
MSEK

NO. OF 

EMPLOYEES

403

HEAD 

QUARTER
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SWEDEN
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NASDAQ 
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R&D OPEX

INVESTMENT 

19
PERCENT

OPERATING 

MARGIN

22.9
PERCENT

A Catalyst for the Connected Society



More than 3 billion people rely on Enea software every day, to 
connect a call or use their mobile phone to get online.

Our Vision

Our software and expertise help you 
develop amazing functions in a 

connected society



Our Business

ÁSoftware Products for embedded applications 

focused on communication solutions

ÁOperating Systems

ÁNetwork Operating Systems for NFV

ÁOn Device Management

ÁVNF Management

ÁNetwork Management

ÁServices Orchestration

ÁProprietary and Open Source 

ÁStand-alone System and Software Services

ÁArchitecture, design, development, test

ÁIn-house and or on-site projects

ÁBridged Services

ÁMaintenance, Support, and Product Services

ÁRelated to our own product portfolio

ÁFor Open Source based solutions 

ÁFor integrated solutions incl. 3rd party 



Leading Customers

http://www.ibm.com/
http://www.ibm.com/


Q316 Q315        

EBIT (MSEK)  29.6 27.9

Operating margin (%) 24.5 23.7   

Earnings per share (SEK) 1.42 1.29

FY15

EBIT (MSEK)  110.0

Operating margin (%) 22.9

Earnings per share (SEK) 5.49

Record Q3 EBIT & Operating Margin

Å 14th consecutive quarter of y-o-y EBIT growth
Å 20th consecutive quarter of y-o-y Operating margin expansion



Q316 Q315

Revenue (MSEK)  120.7  117.7

Revenue growth (%) 3 12 

Revenue growth (%) (currency adjusted) 1 6

FY15

Revenue (MSEK) 481.5

Revenue growth (%) 12

Revenue growth (%) (currency adjusted) 5

Record Q3 Revenues 

Å 9th consecutive quarter of y-o-y revenue growth



ÁAsia

Sales increased significantly compared with the same 

period last year. Growth in Asia can be attributed to a 

number of small deals and one larger deal in with a global 

information and communications technology company. 

ÁAmericas

Sales increased compared to the same quarter last year. 

The increase in America can be linked to a number of new 

service contracts and extension of an existing agreement.

ÁEurope

In Europe, sales decreased this quarter compared with the 

same quarter last year due to lower revenues from key 

accounts. Other Software and Services sales were flat over 

the same period last year.

Revenue Split per Region 

Å High double -digit growth numbers in Asia

Å Significant win in Asia with a LTE-base station project



ÁWorld-wide software sales continues to grow and now 

represents 20% of total Q3 revenues compared to 15% two 

years ago (Q314)

ÁRevenues from Key Accounts decreased compared to the 

same quarter last year both in absolute numbers and in 

percent ðrepresenting 47% of Q3 revenues

ÁGlobal Services revenues increased compared to the same 

period last year, showing a record quarter

Strong Continued Growth in Worldwide Sales

Å WW Software Sales: Highest quarterly revenues on record
Å Global Services: Highest quarterly revenues on record
Å Middleware: 8% y-o-y growth



Good Quarter in Global Services

Á 3% y-o-y revenue growth in the quarter with 

growth both in the US and in Europe

Á The Bridge Services deal in the US, closed in 

Q216 continued to be important 

Å Rolling 12 Months revenue growth: +5%

Å Highest Global Services revenue on record



Strong Financial Position

ÁQ316 cash flow from operations 20.7 (17.5) MSEK

ÁQ316 cash flow before change in working capital 

29.0 (30.6) MSEK

ÁCash, cash equivalents and financial investments 

at the end of the quarter were 215.8 (193.4) MSEK

with no debt and unused credits of 15 MSEK

ÁThe equity ratio was 76.0% (77.5%)



Technology & Corporate 
Development



Open Source Will Impact Us

Taking the role of a truly independent software vendor

ÁLeveraging both multi -vendor hardware and software

ÁEngaging with both end users and hardware vendors (both ARM and Intel)

NFV infrastructure fully aligned with the open source community

ÁExtending the OPNFV project to cover ARM hardware

ÁTaking a lead role around security within the OPNFV project

Innovation that augments the open source based infrastructure

ÁVNF management and network management

ÁCarrier grade solutions for high-availability and real-time

NETCONF

+

YANG



Acquisition of Qosmos

Enea has signed an agreement to acquire 

Qosmos ða leading supplier of Network 

Intelligence software based on Deep Packet 

Inspection (DPI)

ÁSubject to approvals from French authorities

ÁExpected completion before end of 2016

ÁTotal consideration approximately 53 MEUR

ÁFinanced through cash and bank loan

ÁQosmos will provide significant extension to 

Eneaõsproduct portfolio

óI am very happy to join forces with Enea, a larger 

and well-established organization with a strong 

reputation in our adjacent markets.ó

Thibaut Bechetoille

CEO, Qosmos

òI am proud to announce this highly complementary 

acquisition, which provides a significant and attractive 

extension of our portfolio. The combination of our 

companies will benefit the joint customer base, open 

up new market segments, and accelerate Eneaõs

growth going forward while maintaining a healthy 

profit margin.ó

Anders Lidbeck

President and CEO, Enea



Qosmos

Santa Clara

Paris

Tokyo

Singapore

ÁHeadquartered in Paris, with major offices in the US and APAC

ÁPrivately held, founded 2000, 90 employees, revenue 14.2 MEUR (2016 est.)

ÁCustomer types: vendors in the telecom, networking and security industries

Á100+ telecom networks worldwide use products powered by Qosmos



What is DPI?

ÁDPI stands for Deep Packet Inspection

ÁTechnology that scans network traffic in real 
time

ÁEnables users to make automated decisions 
about what to do with the traffic 

ÁMakes it possible to find, identify, classify, 
reroute or block packets with specific data

ÁEnables users to allocate available resources to 
streamline traffic flow

Use Cases

Include

ÁTraffic Shaping

ÁCyber Security 

ÁValue Added Services

ÁManaging Video Content

ÁNetwork and Subscriber Analytics

ÁManaging M2M Connections

ÁRegulatory Compliance



Network Intelligence to Optimize, Monetize and Protect

NG Firewall, SIEM, ê Analytics, vCPE, ê Policy Control, QoS, ê

Protect

Caller, called party, jitter, packet loss, latency, 

call duration , setup time, codec, throughput, 
mobile ID (IMSI, IMEI), phone number, user login, 

IP address,  MAC address, date & time of login / 

logoff, subject of email / chat / Webmail, 

sender, receiver, attached documents, 
response time, data transfer sessions (type, 

content , time), visited Website, page content, 

time spent on visit, basket share, referent, 
etc.

Extraction of 4,300+ MetadataVisibility on thousands of application protocols

Optimize Monetize



In the Old Worldê

ÁEnea is a leading vendor of embedded 

operating systems and middleware solutions 

and services

ÁQosmos is a leading vendor of embedded DPI 

solutions for classification and data extraction

ÁThe end product is typically an integrated 

solution provided by a telecom/network 

equipment provider

ÁEnea and Qosmos have no direct engagement 

with the end user (service provider or operator)

Old Monolithic Architecture

Vertically integrated solution ðcustom hardware for 

custom applications

DPI OEM component

from Qosmos

OS Solutions and

Middleware

from Enea


